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- MBA Third Semester, Reta:l & D:strlbution Management- 527

I.'me Allowed: 3 Hours . . - “Maximum Marks: 50

SECT!ON A

{ Medlum Answer Type Questlons) Attempt all Quest:ons
i : {Marks 2x6-12}

- Qvl-)-Eprainanywsix{;ﬁfeheiellewing retail concepts:--

‘1. Markup
.{Mark—Down S—
—--Stock-to- Sales Ratlo
Planned BOM Inventory
Stock Turnover Rate
BOM Stock |
~Net Sales.
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SECTION : B

( Medium Answer Type Questions) Attempt any 2 Questions, " (Marks:6x4:24)

1. Explain the various types of Wholesalers and their functions?
P Explain how Sales Promotion is different from Advertising?
- 3. " Explain Merchandising in detail and explain i_mpbr.tant inventory related terms.

4 Explain channel Cﬁﬁf”ttiéhd itstypes, e

SECTION: C

' (-Lon.gAnSWer Type Questions) Attempt all Questions.. {(Marks=7x2 =14)

1. Explain the various formats preva:lmg in Indian scenario for Retail Segment? Quote su:table examples
of respectlve brands for each format you mention

V:VZ.VDefme Consumer & Trade sale Promotlon Di_scus_s the various tools for Sales Promotion _
© T with suntable examp!es ' ' o o '




